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“Better Business Through Botter Salesmanship”

Walks of Life Where Science
uthc?im?i&lu
Organization r

5 . :

gadbe jthe standard of salesmanship,
lectures from sales workers of
nal reputation and open forum die-
stacles tn this vital factor of trade, Is
the aim and purpose of the Salesmanship
of Washington, which waa organ-
Emlhanlmmhmulm
pter of the World's P
Congress, Taking as its criterion “Det-
ter b@siness through better salesman-
ship,”" the Tormation of this club comes
(At a psychological time when Washington
38 'seething with the mpirit of city pian-
ning and civic awakening. That the
Baleamanship Club will fill an important
niche In all that Is good for Washings
ton is the basis on which the officials are

shaping the club's future,

The science of selling has develo
through many ages from the primit!
method of bartering one articls for
other. The lives of milllons have been
devoted to |t and each has added his bit
to the sclence. It is a profession which
has probably the greatest following of
any in existence and it means bread
and butter, so to #peak, to thousands
upon thousands—and them success and
happiness.

REALIZED THE OPPORTUNITIES.

Sales ma . 8 I ax-
ecutives and those who although not yet
salesmen, are desirous of becoming sueh,
were pot slow in realizing the opportu-
nities and advantages of the Washing-
ton clob and the benefits to be derived
through afiliation with the World's Sales-
manship Congress. At the organization
meeting, a few weeks ago, neariy one
Jundred men {nterested In the art of sell-
ing met at the Ch ber of C ce L0
draft plans for the Washington club.

Following a brief talk and a few in-
troductory remarks by Mr. Willlam F.
Gude, president of the Gude Bros, Com-
pany, of Washington, which was enthu-
siastieally received, a temporary organ-
ization was perfeclied with the various
officers - slected until the annual meet-
Ing of the club for the election of off-
cers and fhe executive board, which toak
‘place’ on' March 2., The club's headquar-
ters are now permanently located (n the
OUak roem of the Raleigh Hotel, where
mestings mre held every other Tuesday
evening. :

In the list of oficers and mmmlt-l
leez are men représenting the largest
interests of Washington, And the same
thing is true of the membership roll.
which now  totals nearly one hundred
members. The 'higwest men In the clty
connected with selling realize the serv-'
3ce to the profession that will be renm-
gered through contact of their salesmen
with salesmen of other concerns. ldeas
about salesmanship, as about advertis-
ing, credits, etc., have been undergoing
8 wholesome change in recent years.. Ad-
vertising and salesmanship are closely
related and the ideals to which hoth
gtrive are essentially the same. The sales-
man is, in reality, an animated and rea-
soning advertisement. He is the mis-
sionary of Mé& business world. He is the
Fnk 8¢ -che chain of business, and the
chain I8 only as strong as its weakest
link, hence the stress that !s laid upon
his character and ability.

MEANS “GREATER WASHINGTON”

Washington looks for its living to husb-I

wess, Stagnant business means a stag-

Yant eity. while better business means| t0 lecturing

& "Greater Washington.” The one chan- |
nal through which business flows and
upon which businesas depends for its
nourishment |s salesmanship, so it Is for
that reason that the Salesmanship Club
f Washington has a most important |
relation to ocur city. If the great army |
of salesmen here Is better qualified to so |
wage a . “males war” the result Is that
Washington will prosper through -the
&dded profits brought into the coffers ol
the local concerns. .

An endless economical cycle could be
woven about the results of better salea- !
manship, Improved buildings, greater,
mmlaries better living for workmen and'
the accompanying good realized by the !
grocer, butcher, wmerchant, and oiher|
tradesmen are possible through better |
salesmanship. It has been aptly re-
marked that “all is salesmanship and all |
are salesmen.'” The first time that a|
baby cries for nourishment is the first)
time he sells something In his life. Re-|
Fardiess of vocation, it is necessary (ol
sell yourselif and your personality; you|
must ®=ell your good will to your friends
and eventually your gouod qualities will
become generally known.

D. M. BARRETT 1S FOUNDER.

The World's Balesmanship Congress, of
which the Washington club 18 a part, is
one of tha largest organizations as weil
a3 the youngest in the United States. It
came as g direct result of the formation
by 1). M. Barrett on September 29, 1915,
of the Salesmanship Club eof Detrolt,
Mich. The club started with a member-
ship of (10 executives, sales managers,
salesmen, and those desiring to become
salesmen. The meetings were conducted
on the open forum policy “which encour-
:’.{eﬂ all members to ask questtens and

ter Into discussions. Following the suc
cess of the first salesmanship club, Mr.
Barrett, who Is the editor of Balesman-
ship, which since has become the officlal
publication of the congress, called an or-
ganization meeting of the World's Sales-
manship Congress at the Detroit Ath-
letic Club December 18, 1915, and plans
waere formed for holding the congress in
Detroit July 8 to 12, 1816, The funds Were
raised, committees formed, and Mr. Bar-
rett devoted the magaszine Salesmanship
2o the work of founding the congress.

The records and history of that con-
gress held In July attest to its Impor-
tance and success. Preaident Wilson
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‘Tocal Chapter of World's Salesmanship. Congress.Is Big Factor in City's
Awakening—Roster Comprises Representatives from All Industries and

By GEORGE A.'BABCOX, Secretary.

cussion of problems which loom as ob-|a

‘fthe University of Pittsburgh, and Prof. A,

|of. and Dr. N. W. Shefferman. All the|

JSiructors, dentists,

ui eXceasive uric acld, no matter how | You.

of Salesmanship Rules—Men
rsbip to Address Local
Coming Months,

travaftd Lrdmithis eity tb Detroit’in his
special traln to Inaugurats the congreas

.sales

1 thar' 3,100 persons were In
attendancs at eighty-seven lectures and
discussions on various phases of sales-
manship during the five days of the con-
ETess.

REPRESENT GREAT INDUSTRIES.

Officers elected are men of national and
international reputation, rep ting
great ' industries and organizations
throughout the United States and Europ&
The ,magasine Salesmanship was accept-
ed By the congress as its own property
and ithe gréat body was Incorporated as
& nonprofil assoclation supporied by sus<
taining memberships taken out: by em-
ployers thfoughout the country.

For its president, Norval A, Hawkins,
manager of sales of the Ford Motor Com-
pany, was the unanimous cholce. Mr.
Hawking this year will supervise the sale
of $360,000,000 worth of the Ford Motor
Company’s product. D. M. Barrett's
work in forming and founding the con-
gress was recognised by hia selection as
secretary-treasurer. He also remains
editor of Salesmanship. 'Bcn.l;:' 1. hDo:r::el
wag chosen vice president e charac-|
ter and scope of the organization was re-i
flected in the ezecutive committee, whichi
includes such well-known men as Hugh
Chalmers, of Detroit; Edward Hines, of
Chicago; Bentley P. Neff, of Duluth; Ed-
ward A. Woods, of Pittsburgh, and Bir
Thomas Lipton, of London and Liver-
pool, England.

Since the meeting of the congreas in
July, forty-four clubs shave been formed;
and organized throughout the United
States. all affiliated with the World'a
Salesmanship Congress. The work of the
various clubs is along the same line as
thHat of the Washington club, -"onnl‘nl
of the open forum policy, Detroit, the
parent order; New York City, Philadel-
-phis, Pittsburgh, Indianapolls. Cleveland, !
Syracuse, Columbus, Duluth, Minneapolis
and many other citlies all have their
Salesmanship Club, where twice monthly
meetings are held and salesmanship dls-
cusslons are had.

The speakeras of natlonal reputation
who wiil appear before the Washington
club are engaged by the congress and|
comprize men of theoretical and practical|
knowledge. Leading educators along the
lines of psychology and economics are di-|
rerMng their talent toward the art of|
palesmanship and are imparting the re-|
sults of their studies to the varloug clubs|
about the countr¥.- And the p'r‘ctlcnli
wen, . who have seen duty “In the.
frenches™ and are conducting thelr cam-,
paign aleng proven lines, bring the mes-|
sage of real accomplishment. Men such,
as A. F. Sheldon, of Chicago. L.ee Ander-|
son. of the Hupp Motor Car Corporation,
of Detroit; F. H. Dodze, of the Bur-
roughs Adding Machine Company, of De-
troit; T. C. Rice-Wray, of the Pacific|
Mutual Life Insurance Company; Prof.|
W. V. Ringham, of ths Carnegle Insti-
tute of Technology: Prof. J. H. White, of |

®. Swanson., of the Northwestern TUni-
virsity along with more than fifty oth-
ers, are daveting a portion of their time
before the salesmanship
clubs of the United States,

LECTURES HAVE BEEN GOOD.

Tha Salesmanship Club of Washington
has heard thus far Mr. Frank ‘Dechant.!
of Philadelphia; Mr. Charles Bethke, of
the La Salla Unlversity of Chicago; Mr.
T. C. Rice-Wray., of the Pacific Mutual
Life Tnsurance Company, and Mr, Stan-
le¥ Krebs, who for three years was in-
structor of salésmen for John Wlnl-!
maker. whom everyone evarywhere knows |

léctures have been very much allve wlthi
valuable insights Into the essentials or
ealesmanship. |

The Salesmanship Club of Washington!
wants on its roster manufacturers of,|
dealers in and salesmen of pleasure andl
commerclal automobiles, salesmen f0r|
tires, steam heating and engineering,|
heating and lighting companles, gas com- !
ganfes, telephone and telegraph com-
panies, publle service corporations, flour,
investments. lumber, printer's supplies,
printing stationery, bread and cakes, |
typewriters and supplies, pharmaceutieal |
supplies. popcorn, ofl and gasoline, m“'i
fire extinguishers, water heaters. farm
implements, of! and gasoline tanks mcl
pumps lighting and starting systems, con- .
crete and steel, engraving and electro-
typing, lithographing, advertising, planos,
coal, wood, bundle carriers, circular ad-|
vertising, safe cabinets, fling devices, of-
fice equipment, wholeralers of groceries,
fruit, candy. drugs, hs iware, statlonery,
tee and coffee. electrical supplies and
dealers in felts, photographers and film
printers, opticians, insurance salesmen,
real estate hbrokers, postoffice clerks,
hankers, ministers, attorneys, business]
training schoo! workers. high school in-
doctors, credit man-
agers and advertising men: in short, we
all have something to sell, and anyone
who hasn't prdbably couldn’t get a great
deal of good by becoming a member of
the Washington Salesmanship Club.

The mémbership of the Washington
club 1= close to 100 members, and it 1=
the intention of the officers and the ex-
ecutive committee to build up a member-

8hip here of 6 or 700 members. It s
thought that this number will be just!
right to obtain the maximum of result|
from organization. Tt is not the idea to!
form a club which will be unwieldy. 1t is
not. most emphatically not, the intention |
of farming a club for profit. Tt is a non-|
™ organization, and no officer recelves |
a salary. The speakers that are to be|
brought here are pald for by the money'l
obtained from memberships and they
give thelr time, charging only the u-r
pense of getting here. Applications are
being sant to George A. Bahcox, secre-
tary, whose office is In the Distriet Na-
tional Bank Bullding on G street. '

Porter a Very Sick Man
When Draft Was Threatened

A retall butcher in Center Market

his stall yesterday afternoon when h‘:ﬁ
nes:rwu ;l;::r, .n:_n Went over to the
army - recrufting tént at

oo ; Seventh and

recruit.
The sergeant went with the butcher
and behind the counter found a husky
negro borter, busy cleaning up.
‘Drop that brush,” sald the butcher
"thqr'v_- come to draft

l!nnd nearly white,

= ‘Deed, boes, no fit  soldier.
Mal fwet dona jes 3
- A S v h‘,_-llt_chlﬂlr broh dom:{
: J iy,

3 ﬂ”"'“ e o
; seTgeant '1:1..1 n-

*, WAS o draft order In I

~ WE OPENED THE EYES
Of Several Thousand Good People of Washington Last Monday to

EAL SHOE VALUES

THE GREATEST CROWDS |

That ever attended an opening sale packed this
store from early morn til late Monday night.

- WE THANK YOU

We are mightily pleased at your prompt recognition of
the superior values given by this great chain of stores.
‘Washington will have our best efforts in maintaining the

reputation we have justly eamned--

Largest Shoe Retailers in the World

Come back agam ANY DAY and you will
find every promise lived up to.

$2.49 $2.98

- Men’s, Women’s and Children’s Goodyear
Welt Shoes at Prices Not Duplicated Anywhere

9 8 in America Qutside of This Chain of Stores. 3’98
$1.25 $1.98 $3.49

LADIES' NEW
NOVELTY

l

STORES AT Men’s Patent,

Atlanta, Ga. Milwatikee, Wis. Vici’ Rnss-an
Albany, N. Y. Minneapolis, Minn.
SHoB Allentown, Pa. New Castle, Pa. md Gllll Metal &m
Colored-top Boots, in all the latest . Norfolk, Va. ; .
styles. Lace and button, high and Akron, Ohio . High Shoes, genume Goodyear
, Peoria, Ill. welt, hand sewed.
low heels. Good- Altoona, Pa. : _ elt,
year welt. Regular 49 Philadelphia, Pa. Were  $3.00 and .
$3.00 and $6.00 L) Brooklyn, N. Y. Pottsville, Pa. $6.00.  Kinney's
Shoes. . ..... ; to $3.98 Buffalo. N. Y. prices. ...... co..  to $3.98

Reading, Pa.
Richmond, Va.
Rochester, N. Y.
Schenectady, N. Y.
Scranton, Pa.

Shamokin, Pa.

Birmingham, Ala.
Binghamton, N. Y.
Columbuz, Ohio

Des Moines, lowa
Dayton, Ohio

Boys and Girls’

Shoes MEN'S WORK SHOES

In all sizes, all new styles, all leath- Easton, Pa. South Bend, Ind. ‘ Strongly made, heavy soles, re- :
ers. Genuine $1.50 9 80 East Liverpool, Ohio Springheld, T, E-:::i‘:f §a?5=a:‘;nd rough usage.
to $3.50 values. Erie, Pa. Springfield, Ohio $5.00 v.alucs. SI 98
Kinney's prices.... * to $2.49 Elmira, N. Y. Syracuse, N. Y. Kinney's .

Evanswville, Ind. St. Paul, Minn. prices. .......... to $3.98

Fort Wayne, Ind.
Grand Rapids, Mich.
Hazelton, Pa.
Harrisburg, Pa.
Indianapolis, Ind.
Johnstown, Pa.
Kalamazoo, Mich.
Kansas City, Mo.

Lancaster, Pa.
McKeesport, Pa.

Toledo, Ohio
Trenton, N. J.
Troy. N. Y..
Utica, N. Y.
Wheeling, W. Va.
Wilkes-Barre, Pa.

Williamsport, Pa.

Watertown, N. Y.
York, Pa.
WASHINGTON, D. C.

COMPLETE LINE| |

In Infants, Children’s, Misses' Patent
Leather, "Gun Metal and White
Pumps, Reg. $1.5 9 80
to $3.00 Pumps.

Kinney's prices... to $1.98

Ladies’ Special
High Shoes

In all the new shades; ivory, white-

top, gray Russian 3 98
Ls

calf. Reg. $6 value.
Kinney's price. ...
An ldeal Location for a Shoe Store—and, Too, You'll Find this a Different Kind of Store
Don’t Miss the Place---729-731 7th St. N. W.

G. R. KINNEY CO. i

~ LARGEST RETAIL SHOE DEALERS IN THE WORLD
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